
Social Style Questionnaire

Behavioral Inventory guidelines:
The questionnaire gives you eighteen pairs of statements, each with a numbered box. 
Choose the statement in each pair that you think most accurately expresses how other people see you at work. If you think that neither reflects how you come across to others, choose the one that more closely describes how others perceive your behavior. On some items you may think some people would see you as described by one statement while others might see you as described by the other statement. For those items, select the statement that represents how a majority might view you.

 

Each statement has a word in it that suggests a comparison: more, less, fewer, etc. In each case, think in terms of “more than”, “less than”, “fewer than” half the population.
 

Example

Indicate your choice by drawing an X in the white box to the left of the statement in each pair that best describes how you think others see you. Be sure to select one statement from each of the pairs.
	
	1
	2
	3
	4
	Statement　

	1
	X


	
	
	
	More likely to lean backward when stating opinions


	
	
	
	
	
	More likely to sit up straight or lean forward when stating opinions



	
	1


	2
	3
	4
	Statement

	1
	
	
	
	
	More likely to lean backward when stating opinions


	
	
	
	
	
	More likely to sit up straight or lean forward when stating opinion

	2
	
	
	
	
	Less use of hands when talking

	
	
	
	
	
	More use of hands when talking


	3
	
	
	
	
	Demonstrates less energy


	
	
	
	
	
	Demonstrates more energy


	4
	
	
	
	
	More controlled body movement


	
	
	
	
	
	Less controlled body movement


	5
	
	
	
	
	Less forceful gestures


	
	
	
	
	
	More forceful gestures


	6
	
	
	
	
	Less facial expressiveness


	
	
	
	
	
	More facial expressiveness


	7
	
	
	
	
	Softer spoken


	
	
	
	
	
	Louder voice


	8
	
	
	
	
	Appears more serious


	
	
	
	
	
	Appears more fun-loving and casual


	9
	
	
	
	
	More likely to ask questions


	
	
	
	
	
	More likely to make statements



	
	1


	2
	3
	4
	Statement

	10
	
	
	
	
	Less inflection in voice

	
	
	
	
	
	More inflection in voice


	11
	
	
	
	
	Less likely to exert pressure for action


	
	
	
	
	
	More likely to exert pressure for action


	12
	
	
	
	
	Less likely to show feelings / emotions


	
	
	
	
	
	More likely to show feelings / emotions


	13
	
	
	
	
	Less comfortable expressing opinions


	
	
	
	
	
	More comfortable expressing opinions


	14
	
	
	
	
	More task oriented conversations


	
	
	
	
	
	More people oriented conversations


	15
	
	
	
	
	Slower to address / resolve problem situations


	
	
	
	
	
	Quicker to address / resolve problem situations


	16
	
	
	
	
	More oriented toward facts and logic


	
	
	
	
	
	More oriented toward feelings and opinions

	17
	
	
	
	
	Slower paced


	
	
	
	
	
	Faster paced


	18
	
	
	
	
	Less likely to use small talk or tell stories / anecdotes


	
	
	
	
	
	More likely to use small talk or tell stories / anecdotes



SCORING

When you have completed the questionnaire, please add up the total number of x’s in each column from both pages and enter in the TOTALS space provided below: (max total = 9)
TOTALS
	Column 1 
	Column 2
	Column 3
	Column 4

	
	
	
	

	The “Greens”
	The “Reds”
	The “Blues”
	The “Yellows”


Rank Order Your Colours (highest to lowest)
First Colour: 

Second Colour: 

Third Colour:

Fourth Colour:


